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With the help of a federal grant, a childhood 
education center provides “cradle-to-career” 
support for 800 kids in need.

Aviation museum with LEED Silver® certification houses 
Paul Allen's private collection.

A family jeweller incorporates high-tech security 
measures, serving as a model for retailers throughout 
Canada and the United States.

t all happened instantly in late October 2012. One 
minute Howard Creps was enjoying breakfast at 
home, the next he was rushing toward the ball 

of flames enveloping the building that housed Creps 
United Publications, a family printing business that 
he and his cousin Jake Creps co-manage.

Five hours later, thanks to the work of a dozen fire 
departments, the blaze was extinguished. Massive 
black, smoke-filled clouds billowed into the sky. 
The building was lost along with all the equipment. 
Thankfully, injuries to the 50 employees who were  
on the main floor that morning were limited to a  
few minor burns. 

Creps, located near Indiana, Pennsylvania, started  
in 1948 as a printer of weekly newspapers. Over time, 
the business expanded to become one of the nation’s 
leading providers of retail circulars, retail store fliers 
and newspaper inserts, primarily serving the grocery 
industry. Creps also provides point-of-purchase signage 
and digital printing services. 

In the Indiana County area, Creps has long provided 
jobs and economic stability. At the time of the fire, the 

company had more than 217 employees. In just one 
day, 64 years of business growth was gone. Many jobs 
were lost. But the spirit of the company remained. 

Moving on

When Dean Clark, sales manager for Butler Builder® 
New-Belle Construction, Inc. learned about the 
massive Creps fire on the news, he wanted to reach  
out. In a letter expressing his condolences to Creps, 
Clark offered to help, and he told the owners not to 
hesitate to call if they needed anything.

“My heart went out to the folks affected by the loss 
of jobs, as well as the business owners,” Clark said. 
“It was right before Thanksgiving, and we sincerely 
wanted to help Creps in any way possible.”

As Creps prepared a rebuilding plan, it recognized 
an opportunity to improve workflow within a new 
building. Based on footprint needs as determined by 
a printing press manufacturer, Creps concluded it 
wouldn’t have enough space to rebuild on the old site.

I

“ My heart went out to the folks affected 
by the loss of jobs, as well as the 
business owners. It was right before 
Thanksgiving, and we sincerely wanted 
to help Creps in any way possible.”

  DEAN CLARK, NEW-BELLE CONSTRUCTION, INC.
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The SunLite Strip™ daylighting system provides natural daylight in the 
printing production area. The system works in tandem with sensors to 
determine electricity output needs and minimize electricity costs.

Dean Clark (left), sales manager for New-Belle Construction, Inc.,  
emphasized the value of taking a holistic approach to a building,  
considering long-term operating costs in addition to upfront pricing.

The Shadowall™ wall system and TextureWall™ panel wall system  
were incorporated into the facility design. 

Windy Ridge Business and Technology Park, home to Creps United Publications, falls within what’s 
known as a Keystone Opportunity Zone (KOZ). This Pennsylvania economic development program 
allows qualifying businesses to forgo paying local and state taxes for a time — in Creps’ case, 
until December 2019 — if they develop within such zones.

Pennsylvania businesses relocating to a KOZ must either increase their full-time employment by  
20 percent within the first full year of operation or make a 10 percent capital investment in the 
KOZ property based on their prior year’s gross revenues.

KEYSTONE OPPORTUNITY ZONES

FROM RUIN
COMES REBIRTH

A conversation with the Indiana County 
Development Corporation introduced the 
potential for Creps to build its new facility 
in a Keystone Opportunity Zone (KOZ), a 
state program aimed at driving business 
investments in designated zones by offering 
state and local tax incentives. Creps decided 
to take advantage of the KOZ program, and 
the rebuilding process was off and running.

During the bidding process, Creps invited 
New-Belle to present its building capabilities. 
At this meeting, the construction company 
stressed the importance of taking a holistic 
approach to a building, emphasizing that 
long-term operating costs are as important  
as upfront pricing. 

New-Belle also shared information with 
Creps that showcased the customization 
possibilities for a Butler® building while 
highlighting the benefits of the MR-24® roof 
system and the SunLite Strip™ daylighting 
system. The meeting gave Creps confidence 
that the new building would be much more 
than a square metal box.  

“Butler buildings have a reputation as the 
Cadillac of steel buildings,” said Howard 
Creps, partner, Creps United Publications. 

“Couple that with New-Belle’s ability to 
manage both the design and build processes, 
and our decision was made.”

All under one roof

In its 64-year history, the growth of Creps 
required additions as well as operation 
expansions at other locations. Over the 
years, this became a bit of a hassle. During 
the rebuilding process, however, it proved 
to be a benefit. Although the printing facility 
lay in ashes, Creps could work out of its 
headquarters in another location and begin 
rebuilding while maintaining a revenue  
stream via its design work.

When it came time to start construction,  
Jim Kelly, president of New-Belle, focused the 
design process on helping Creps bring all of 
its operations under one roof. By rebuilding 
the manufacturing space first, Creps could 
get the new presses installed and operating. 
Getting the plant up and running as soon 
as possible would allow Creps to stop 
outsourcing the printing process and start 
recouping much-needed revenue. New-Belle 
completed the construction on deadline in 
just eight months.

Although the first phase centered on the 
manufacturing facility, Creps wanted to 
make a statement with its new offices. By 
incorporating a brick-and-mortar feel to the 
exterior, the office area stands out from the 
rest of the building and welcomes guests into 
the two-story lobby that features a statement 
interior staircase.

Efficiency benefits

Although the aesthetic beauty is prominent 
at the entrance to the new building, the true 
marvels exist within the walls. Thanks to a 
recommendation from the press manufacturing 
company, Creps now features an improved 
machine layout. The presses face each other so 
common labor can be used. As a result, Creps 
is able to achieve higher production rates using 
just the four presses it now operates compared 
with six presses in the old building. 

“The workflow is so much better in the new 
facility, it’s unbelievable,” Howard Creps said. 
“The facility is really custom-tailored and as 
efficient as I think a printing plant can be.”

Efficiency doesn’t stop with machining and 
employee output. The natural daylight that 
floods the facility, thanks to more than 70 
SunLite Strip™ skylights, is another benefit 
of the new building. The SunLite Strip 
daylighting system works in tandem with 
sensors to dictate electricity output needs  
and to reduce electricity costs. 

Hot off the press: future plans

In the end, Creps faced the tough reality of laying 
off 125 employees as a result of the fire, but it 
rehired many staffers once the new building 
opened. The new, streamlined process requires 
fewer employees than before, but production 
is up, and Creps is competing for larger pieces 
of business, which could lead to larger facility 
needs and more jobs in Indiana County.

“We’re building business back up to capacity,” 
Howard Creps said. “Once we get to that point, 
this building gives us the flexibility to meet 
the growing demand and even expand,  
if necessary.” 

“ We’re building business back up to capacity. Once we get to that 
point, this building gives us the flexibility to meet the growing 
demand and even expand, if necessary.” 

   HOWARD CREPS, CREPS UNITED PUBLICATIONS

CREPS UNITED PUBLICATIONS

Butler Builder®: New-Belle Construction, Inc.
Architect: Sweeney Shank Architects, LLC
Size: 98,000 square feet
Butler® Systems: Widespan™ structural system, MR-24® roof system,  
SunLite Strip™ daylighting system, Shadowall™ wall system, TextureWall™  
panel wall system
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Childhood education center provides ‘cradle-to-career’ support

The Foundation  
for Achievement

photography by ChaD JaCkson photography

The Buffalo Promise 
Neighborhood vision is 
to provide all children 
and families in the 
community with access 
to “cradle-to-career” 
solutions that center 
on strong schools and 
promote academic 
achievement, healthy 
development and 
neighborhood stability.

program to help students and families in high-poverty 
communities. In 2010, the ED awarded its first round  
of Promise Neighborhoods planning grants to 21 
communities across the country. 

Of those 21 communities, six were selected to receive 
implementation grants and become the nation’s first 
Promise Neighborhoods sites. One of the six was  
Buffalo Promise Neighborhood (BPN), an organization 
focusing on a community in the northeastern corner of 
Buffalo, New York. A neighborhood with approximately 

he statistics on reading proficiency are stark:  
A student who can't read on grade level by third 
grade is four times less likely to graduate high 

school by age 19 than one who can. And a student who 
lives in poverty is 13 times less likely to graduate on  
time than a proficient, wealthier peer.

These disparities, highlighted in a 2011 study by sociology 
professor Donald J. Hernandez of Hunter College of City 
University of New York, have the attention of the U.S. 
Department of Education (ED). The ED has developed a  

opportunities for young children to prepare 
them for elementary school. 

Throughout the grant process, Yvonne  
Minor-Ragan, president of BPN, also 
emphasized the need for resources for  
adults and parents in the community.

“The goal of the building was to prepare our 
students starting at 6 weeks old and serve them 
until they reach 4 years of age to make them 
kindergarten-ready,” Minor-Ragan said. “We also 
appealed to parents by providing parenting, 
education and quality of life classes focusing on 
financial stability to ensure that they were being 
enriched along with their students.” 

Building trust through efficiency

When the local general contractor on the 
project had trouble kick-starting the early 
childhood center project, he reached out to 

T

800 children, nearly double the citywide 
neighborhood average, it struggled with 
high poverty rates and low high school 
graduation rates. BPN intended to revitalize 
the neighborhood by building a pipeline 
of “cradle-to-career” support, rooted in 
academic achievement for children and 
families. The beginning of that pipeline was 
to be the BPN Children’s Academy, a brand 
new early childhood education center serving 
neighborhood children ages 5 and younger.  

Health and education build futures

In its grant proposal, BPN outlined needs in 
education and primary health care to improve 
the quality of life for its residents. Because 
the neighborhood already has two elementary 
schools and a high school, the grant team 
focused on an early childhood center for 
medical care and educational development 
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Large, playful  
colored windows 
connect children 
with the city, and 
classrooms have  
direct views and 
openings to the  
play yard, linking 
children to nature.

The Promise Neighborhoods program aims to address significant challenges faced by students and 
families living in high-poverty communities. It provides resources to plan and implement a variety of 
services from early learning to college to career.

The goal of Promise Neighborhoods is to give children access to great schools and strong systems of 
family and community support. The hope is that this will prepare them for an excellent education and 
a successful transition to college and career. The goal is to significantly improve the educational and 
developmental outcomes in distressed communities.

Established in 2010 in partnership with M&T Bank, Buffalo Promise Neighborhood has leveraged 
a $6 million U.S. Department of Education grant it received in 2011 to more than $33 million in 
commitments from public and private partners. 

PROMISE NEIGHBORHOODS PROGRAM

THE FOUNDATION  
FOR ACHIEVEMENT

his former employer — LBM Construction, Inc. 
of Orchard Park, New York — for help. LBM, a 
Career Butler Builder,® arranged for principal 
project manager John Myers to meet with 
the design team in Buffalo. Within 48 hours, 
Myers modeled a three-unit framing layout 
with section arrangements, shared it with the 
design team and received immediate approval 
to advance to the next step, breathing life into  
a languishing project. 

“Often, organizations and agencies come into 
communities like this and make promises 
to get the people excited that change is 
coming, but ultimately fail to execute on 
those promises,” Minor-Ragan said. “Empty 
promises and delays lead to distrust, so it was 
imperative that we showed the community 
that BPN was serious about its mission.”

Fresh look on the block

Because the early childhood center was  
the first new neighborhood construction  

in 20 years, representatives from BPN 
requested that its design differ from the 
typical style common in the neighborhood. 
LBM’s compliance featured sloped roofs  
to serve as a visual signal of change  
and opportunity. 

Minor-Ragan believes visualization affects  
the psyche. She stressed how important it  
was for people to feel excited when they 
entered the new facility, assured they could 
find resources as well as a place for their 
children to learn valuable skills.

Excitement hits visitors immediately thanks to 
large, playful, colored windows on the street 
that connect children with the city, while the 
classrooms have direct views and openings to 
the play yard, linking children to nature. 

To meet functional needs, the building design 
featured multiple rooms with ample windows 
used as classrooms and offices for health 
care needs. The facility also required ample 
playground space, so the Butler solution 

“ When people walk in the building, you feel their emotion and  
can tell they are excited to be in this airy and colorful building.”  

   YVONNE MINOR-RAGAN, BUFFALO PROMISE NEIGHBORHOOD
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Dr. Yvonne Minor-Ragan (above), president 
of Buffalo Promise Neighborhood, is a highly 
respected academic and community leader. She 
pioneered many of the academic and community 
support systems now championed by Buffalo 
Promise Neighborhood and has become a  
strong symbol of stability in the city. 

Photo courtesy of Westminster Foundation

The 12,341-square-
foot Buffalo Promise 
Neighborhood Children’s 
Academy serves 
nearly 150 children 
from infancy to age 5. 
The facility includes 
numerous classrooms 
and playrooms.

John Myers (left), 
principal project 
manager at LBM 
Construction, Inc., 
directed construction  
of the project.

included a large outdoor canopy to protect 
children from the elements. Because of the 
proximity of the neighboring building, the 
design included ThermalSafe® wall panels  
for one-hour fire protection.

“Butler did a fabulous job with the detailing 
and preorder aid process,” Myers said. 
“Given the many unique details of the 
building (overhangs, valley gutters, soffits), 
our team helped immensely by presenting  
to the architect quickly, which sped up  
the approvals.”

Space and timing also were key considerations 
throughout the building process. The small 
footprint meant the build site had to be 
expertly navigated. Unlike many construction 

BUFFALO PROMISE  
NEIGHBORHOOD

Butler Builder®: LBM Construction, Inc.
Architect: Watts Architecture & Engineering
Size: 12,341 square feet
Butler® Systems: Widespan™ structural system, 
MR-24® roof system, VSR II™ architectural roof 
system, Thermawall™ wall system

sites, there wasn’t excess space available 
to store materials, so LBM organized the 
various subcontractors and emphasized the 
importance of fast-tracking tasks — when 
materials arrived, they needed to be used 
immediately. Because Butler® products 
are precision engineered to fit together, 
construction moved faster without much 
material waste. In addition, they were diligent 
in clearing the snow regularly to lessen 
weather exposure and optimize space  
during the harsh Buffalo winter. 

“LBM built what we wanted and was able to 
do it in a short amount of time, which enabled 
us to complete the building and open it in  
10 months,” Minor-Ragan said. “LBM delivered 
on time and definitely met our specifications.”

Promise fulfilled

After one year of operation, the BPN 
Children’s Academy and its staff already  
are seeing results. In June — 10 months  
after the building’s August 2013 opening 
— 98 percent of the children who attended 
the center finished pre-kindergarten with 
age-appropriate readiness, and they entered 
kindergarten this fall prepared to succeed.

“When people walk in the building, you feel 
their emotion and can tell they are excited  
to be in this airy and colorful building,”  
Minor-Ragan said.

Parents also are receiving workforce 
preparedness courses, GED course training 
and job training skills at the center. The  
future is bright for the neighborhood. 

THE FOUNDATION  
FOR ACHIEVEMENT
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Too many birds for one nest

Located at Paine Field in Everett, Washington, 
the FHC sits among several important 
aviation museums as well as a major Boeing 
construction facility — making it the highlight 
of what many consider to be the hotbed for 
aviation enthusiasts. 

The FHC features rare military aircraft, 
including planes from Germany, Japan, Russia, 
the United Kingdom and the United States. 
The collection highlights some of the most 
important and iconic military machines of 
the 20th century. Setting the FHC apart from 
other rare collections are the regular Fly Days 
events held throughout the summer that 
offer visitors the opportunity to watch Allen’s 
collection of restored, vintage aircraft soar 
through the skies as they did during the war. 
After opening the FHC in 2004, Allen added 
to his airplane collection until his acquisition 
rate outpaced the available space in the 
original facility, a 1940s-era hangar.

Networking and the  
Butler® Connection

As Allen’s parent company, Vulcan Inc., 
searched for a builder to expand the original 
FHC, it was important to Allen that the building 
be more than just a metal hangar for restored 
airplanes. The building needed to be special, 
appeal to the public and match the quality of 
the machines it housed. 

Vulcan’s design and construction team 
reached out to Butler Manufacturing™ for 
recommendations on builders in the area. 
Butler suggested Vulcan get in touch with 
Ryan General Contractors, a 20-year Butler 
Builder® from Woodinville, Washington, 
specializing in design-build construction 
across the Northwest. 

Butler’s recommendation proved to be 
serendipitous. Vulcan had previously crossed 
paths with the local builder during various 
marketing and networking events and 
conferences. Based on the firm’s reputation 
and Vulcan’s familiarity with their work, 
Vulcan chose Ryan to work on a tight 
design-build timeline.

aul Allen made his fortune in the technology 
industry as co-founder of Microsoft Corp., but 
he grew up keenly interested in airplanes and 

flight, thanks in large part to his father. Allen, the 43rd 
wealthiest person in the world according to Forbes, spent 
his childhood building World War II model airplanes  
with his father while listening to stories about his 
military service.

Allen’s enthusiasm for aviation was cemented thanks to 
his father’s postwar job at the University of Washington 

P

“ The building, while industrial in nature, is pretty 
commercial, and it doesn’t take away from the 
incredible machinery it’s home to.”

   RYAN MCINTOSH, RYAN GENERAL CONTRACTORS

Paul Allen, co-founder of Microsoft Corp., owns the Flying Heritage  
Collection Aviation Museum — visited by 20,000 people annually. 

Aviation museum with LEED Silver® certification features rare aircraft

A Boyhood Obsession 
Takes Flight

in the campus reference library, where Allen spent hours 
reading about airplane engines and rockets while his 
father worked.

With seemingly endless wealth at his disposal, Allen’s 
generosity often is visible in his commitment to giving  
the public hands-on history lessons. Look no further than 
the Flying Heritage Collection (FHC), a premier aviation 
attraction featuring Allen’s collection of restored airplanes, 
mainly combat aircraft from World War II, to see that 
generosity come to life.
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The SunLite Strip™ daylighting system provides 
natural daylight to illuminate the facility interior, 
minimizing the need for electric lighting during  
the daytime.

The Flying Heritage Collection is home to a Republic P-47D Thunderbolt manufactured by the 
defunct Republic Aviation Corporation at its Evansville, Indiana, facility and delivered to the  
U.S. Army Air Forces on June 27, 1945. In March 1948, it was assigned to an Air National 
Guard squadron.

FHC’s Thunderbolt is painted like the P-47Ds flown by Seattle-born Col. Ralph C. Jenkins. Jenkins 
led the 510th Fighter-Bomber Squadron in England and later through Europe to Germany at the 
end of World War II. 

Jenkins named his Thunderbolts Tallahassee Lassie, in honor of his wife, and had her image 
painted on the nose of each plane he flew. The couple visit the FHC occasionally to admire  
the planes, including when the P-47D takes flight once again in front of an admiring crowd. 

TALLAHASSEE LASSIE

A BOYHOOD OBSESSION
TAKES FLIGHT

“Vulcan has a high level of understanding for 
engineering, and they demanded quality,” 
said Ryan McIntosh, director of development, 
Ryan General Contractors (RGC). “We were 
able to show them the Butler roofing system, 
how it’s superior to other manufacturers and 
demonstrate how Butler is a cut above from an 
engineering standpoint. That sealed the deal.”

Form matches function

The project’s needs went beyond the addition 
of space for airplanes. The FHC requested 
a theater that would seat up to 50 people, 
along with a reception area for merchandising 
opportunities. RGC worked with Vulcan and 
Concept Architecture, LLC, to ensure the new 
structure complemented the original facility.

“We liked that the building materials were 
pre-engineered without being cookie-cutter, 
which sped up the building process,” said 
Liz Davidson, manager of facilities and 

operations manager. “Beyond that, it  
was impressive how well the new building  
and the old building blended together.”

There was another functional design 
requirement: two 80-foot hangar doors. 
Because the planes are fully restored 
and taken out regularly to fly, the aircraft 
frequently are on the move. It’s not the 
standard museum environment where  
planes stay put.

“The building, while industrial in nature, is 
pretty commercial, and it doesn’t take away 
from the incredible machinery it’s home to,” 
McIntosh said. “This was such an exciting 
project because we were able to bring exposure 
to an amazing collection of planes.”

RGC went above and beyond to keep the 
project on schedule. The company even 
moved a project manager into a camper  
on-site to stay on top of the project. This  

on-site commitment, along with RGC’s direct line 
of communication with Butler staff, impressed 
Vulcan while also driving building efficiencies. 

“The project had a couple of delays at the 
beginning, but RGC made the original timeline 
work,” Davidson said. “When we threw new 
challenges at them on the fly, RGC was able to 
quickly get in touch with Butler to get materials 
and keep the project moving.”

Silver lining

Beyond great design and facility functionality, 
the FHC achieved LEED Silver® certification 
from the U.S. Green Building Council’s 
Leadership in Energy and Environmental 
Design (LEED) program by incorporating 
reused materials and LED lighting. In addition, 
the SunLite Strip™ daylighting system from 
Butler was installed as part of the roof system, 
adding natural daylight and energy savings by 
reducing the need for electricity to light the 
building. As a result, the FHC is confident it 
will realize additional operational savings in 
coming years.  

With Allen’s commitment to collecting and  
restoring planes showing no signs of slowing  
down, there looks to be great opportunity  
for the continued partnership between RGC  
and Vulcan.

“This expansion allowed us to grow the 
collection from 12 aircraft to 19,” Davidson said. 
“We definitely have more planes coming.” 

“ We liked that the building materials were pre-engineered without 
being cookie-cutter, which sped up the building process. Beyond 
that, it was impressive how well the new building and the old 
building blended together.” 

   LIZ DAVIDSON, FLYING HERITAGE COLLECTION

FLYING HERITAGE  
COLLECTION

Butler Builder®: Ryan General Contractors
Architect: Concept Architecture, LLC
Size: 26,250 square feet
Butler® Systems: Widespan™ structural system, 
MR-24® roof system, SunLite Strip™ daylighting system
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Victoria Jewellers 
transformed from 
a 1,300-square-foot 
retail store into a 
5,456-square-foot 
freestanding gem in  
an affluent section  
of Regina.

In 2005, he opened Victoria Jewellers in 
Regina, Saskatchewan. He co-owns the 
business with his wife, and he employs  
several family members. For Abrahamowicz, 
working with his family is “an absolute 
pleasure,” he said. In fact, he attributes 
Victoria Jewellers’ success to the hard  
work and dedication of his family.

“Victoria Jewellers is not only a family 
business but a growing business,” 
Abrahamowicz said. “Although recent  
years have been challenging for many 
jewellers, we’ve had great fortune.”

As sales increased despite the recession, 
Abrahamowicz and his family saw it was 
an opportune time for expansion. With the 
help of a developer and Butler Builder® Dura 
Construction Ltd., they transformed Victoria 
Jewellers from a 1,300-square-foot retail store 
into a 5,456-square-foot freestanding location. 

Choosing trusted partners

Abrahamowicz knew he wanted to enlarge 
his business, but he had not yet chosen a 
developer or general contractor. A flight to 
Mexico changed all that. 

On that flight, Abrahamowicz met Francis 
Bast, owner of Century West Development 
Corporation of Regina. A handshake on an 
airplane ride forged a partnership. 

“In talking about Mike’s business and plans for 
future growth, we discussed a new building 
that he could eventually have the option to 
buy. Century West owned land that was in a 
good location for him, so it was a natural fit,” 
Bast said.

Precious Project  
for Precious Gems

Family-owned jewellry business builds a new standard of elegance

photography by ty guenther photography

he ancient Greeks believed diamonds 
to be splinters of stars fallen to earth. 
Some have said diamonds are the 

tears of the gods. Thousands of years later, 
diamonds continue to be valued the world 
over. They remain a symbol of wealth, beauty 
and eternity. 

Mike Abrahamowicz understands the allure. 
He has spent nearly 40 years in the jewellry 
business. After working at his uncle’s business 
for more than 30 years, he ventured out on  
his own at age 50. Abrahamowicz’s goal was  
to start a family business and build his  
own legacy.

T

“ When I look at the building, I feel nothing but 
pride. I truly can say, ‘That’s one good-looking 
building.’ Victoria Jewellers is my family legacy.”

   MIKE ABRAHAMOWICZ, VICTORIA JEWELLERS
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60,000-pound walk-in vault. Because of its 
extreme weight, the custom-designed vault 
was delivered in pieces. Dura led the charge 
in delivering and installing the vault, which 
required that the facility interior be completed 
within a tight time frame.

Elegance defined

Victoria Jewellers sets new standards 
for elegance, which is one of the goals of 
Abrahamowicz. “We consider ourselves a 
high-end jeweller,” Abrahamowicz said.  
“We’ve been lovingly called ‘The Tiffany’s  
of the North.’”

It was important to draw shoppers in from  
the busy streets of Regina. For this reason,  
the building features an attractive stucco finish 
integrated with the Shadowall wall system. 
Eyebrow windows add architectural appeal.

When shoppers step inside Victoria Jewellers, 
they are greeted by rich wood display  
cases, Italian marble floors and pendant 
lighting fixtures.

This sophisticated interior is enclosed by 
the MR-24® roof system, which was specified 
because it is weathertight and durable. There 
needed to be zero risk that the products or 
displays could be damaged, and Abrahamowicz 
also wanted his building to last for generations 
to come. He envisions his children running the 
business someday.

“When I look at the building, I feel nothing but 
pride. I truly can say, ‘That’s one good-looking 
building,’” Abrahamowicz said. “Victoria 
Jewellers is my family legacy.” 

Before a diamond reaches the hands of a retailer, it endures intense heat, crushing pressure and 
an abrasive production process. A diamond forms deep in the earth’s mantle under extreme 
heat and pressure. Then, it is ejected upward until it arrives at or near the earth’s surface. After 
it is forced from its hiding place by nature or man, it is cleaved, cut and polished until its natural 
beauty becomes apparent.

FROM MINE TO JEWELLERS

Victoria Jewellers’ approximately 4,000-square-foot 
retail area includes 250 square feet of display cases.

“ It is important not only to safeguard the millions of dollars  
of gems, but to safeguard the employees as well. Butler  
building systems integrated seamlessly with the business  
owner’s security specifications.” 

  TIM DEAN, DURA CONSTRUCTION LTD.

Bast and his colleague John Aston assisted 
with the site selection and planning process. 
They chose the southeast corner of Regina, 
the most affluent section of the city. They 
focused on one of the last parcels of land 
available in the commercially developed area, 
Abrahamowicz said.

When it came time to build the new facility, 
Bast and Aston recommended Dura, also 
located in Regina. As it turned out, Century 
West was familiar with Dura as they had 
collaborated on a facility for Richardson 
Grain Company, which is adjacent to the  
new home of Victoria Jewellers.

The biggest and best

Abrahamowicz set his sights high: He 
wanted to become the largest of the half-
dozen jewellry stores in Regina. Because other 
retailers were located in shopping malls, he 
decided to build a freestanding location. 

To satisfy Abrahamowicz’s request, Century 
West, Dura and architectural firm Walker 
Projects, Inc., planned a two-level facility, 
which includes retail and nonretail areas.

The retail area, approximately 4,000 square 
feet, is marked by 250 feet of display cases 
that are illuminated by LED lighting. “It’s how 
we added glow to the gems,” said Tim Dean, 
project manager at Dura.

The Widespan™ structural system minimizes 
columns, so shoppers are not distracted away 
from the glittering diamonds. To create a 
free-flowing, open-concept layout, it also was 
important to not have columns within the 
facility interior.

Beyond the retail floor, there is plenty of 
storage. Shelving units, store displays and  
gift wrap are behind closed doors, hidden 
from the shoppers’ eyes.

There also is a full-service kitchen, boardroom 
and offices. For Abrahamowicz, it is about 
serving the needs of his employees — his 
family. “My family spends most of our time 
here, often six or seven days per week. I 
wanted Victoria Jewellers to be our home  
away from home.” 

The latest in high-tech protection

A diamond is forever unless it is stolen. And 
that remains a real possibility. In 2013, more 
than 100 incidents of burglary were reported 
at Canadian jewellers at a cost of $5.2 million, 
according to Jewellers Vigilance Canada.

By embracing high-tech security measures, 
Victoria Jewellers serves as a model for retailers 
throughout Canada and the United States. 

The Shadowall™ wall system was modified 
to accommodate expanded metal mesh, a 
custom add-on which attaches to 26-gauge 
steel and acts as a penetration-resistant 
shield. Bulletproof glazing protects the 
front doors and vestibule. Security cameras 
surround the perimeter and interior of the 
retail store.

“It is important not only to safeguard the 
millions of dollars of gems, but to safeguard 
the employees as well,” Dean said. “Butler 
building systems integrated seamlessly with 
the business owner’s security specifications.”

The crowning jewels of the facility — the 
diamonds themselves — are contained in a 

PRECIOUS PROJECT
FOR PRECIOUS GEMS

VICTORIA JEWELLERS

Butler Builder®: Dura Construction Ltd.
Architect: Walker Projects, Inc.
Size: 5,456 square feet
Butler® Systems: Widespan™ structural  
system, MR-24® roof system, Shadowall™  
wall system
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A BOYHOOD OBSESSION
TAKES FLIGHT

The Flying Heritage Collection  
in Everett, Washington, is filled  
to the rafters with fabulously 
restored aircraft.


