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A 30-year Butler Builder®/customer relationship 
drives efficiencies for the latest Louisiana Cat 
expansion project.

A new facility makes straight-line production a reality for this 
leading garage door manufacturer.

A luxurious New York shuttle service gets a facility upgrade 
with its newest terminal in the Hamptons.
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Bowling Alley Scores With New Vibe

COVER STORY

photography by Dan reaume photography

Entertainment district offers more 
ways to play for Waterloo region 

n the land of ice hockey, residents of an 
Ontario suburb are flocking to a sport that 

does not require a pair of skates or a frozen lake. A 
boutique bowling alley in a 175-acre entertainment 
district is reviving the popular pastime by offering 
entertainment with upscale food and beverages in  
a contemporary atmosphere. 

The new face of bowling is on display at Kingpin 
Bowlounge, which opened in 2013 in Kitchener. It is 
part of the latest expansion at Bingemans — which 
includes a convention center, outdoor water park  
and family entertainment center.

“It’s not your grandfather’s bowling alley,” said  
Mark Bingeman, president of Bingemans.

Filling an entertainment void

When it was time to grow the Bingemans’ hospitality 
empire, the choice for a general contractor was easy. 
Melloul-Blamey Construction Inc., a Butler Builder® in 
nearby Waterloo, had partnered with Bingemans on 
the construction and expansion of the entertainment 
district’s FunworX indoor playland. 

Kingpin Bowlounge was designed as a tri-level 
addition to FunworX — a Butler® building built in  
2005 and expanded in 2007. A set of stairs at the 
entrance of Kingpin Bowlounge connects it to the 
bottom level of FunworX, making it easier for visitors  
to take their fun from place to place. And a walkout  
at the back of Kingpin Bowlounge and FunworX 
bridges the facilities to an outdoor amphitheater  
and pathways to other areas of Bingemans.

Jeff Shantz, vice president of project development 
at Melloul-Blamey, was at the helm of the project. 
For the Waterloo community, this project was a long 
time coming. “This is the first time in 25 or 30 years 
that a new bowling facility has been constructed in 
Waterloo,” Shantz said. 

Bowling your way

The 33,863-square-foot venue includes 28 state-of-
the-art, 10-pin Brunswick® bowling lanes, in addition 
to Boston Pizza, a franchise restaurant with locations 
across Canada and the United States. 

Melloul-Blamey collaborated with a local architecture 
firm, ABA Architects Inc., to accommodate the 
clearance and height requirements for the lanes. To 
meet these design specifications, the Butler Builder 
held weekly meetings with the project team, which 
included Bingemans and the architect. This ensured 
the project was completed within a tight time frame  

I
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BOWLING ALLEY SCORES
WITH NEW VIBE

— which was of utmost importance for  
Mark Bingeman. From concept to completion, 
Kingpin Bowlounge was completed in  
seven months.

“The hospitality business booms in the 
summertime. To meet our business goals,  
it was vital to open Kingpin Bowlounge by 
then,” Bingeman said. 

The Widespan™ structural system achieved 
the open concept that Bingeman wanted, 
with high ceilings and expansive, column-free 
zones. For the bowling lanes, slender columns 
were placed every 25 feet so they would not 
impede sight lines in the space.

“Often, a bowling alley can conjure an  
image of a dark, dingy space with low  
ceilings. Instead, we envisioned a modern,  
comfortable environment with plenty of  
natural light,” Bingeman said. “Partnering  
with Melloul-Blamey and an architect  
helped us accomplish that goal.”

The space is designed for amateurs and 
pros alike. Newbies appreciate the effortless 
computer scoring, and even serious bowlers 
are taking note of Kingpin Bowlounge. The 
facility hosts leagues and tournaments, and it 
recently was honored with a Bowlers Journal 
International Award of Excellence for Best 
New Center.

Creating a dynamic  
dining experience

At Kingpin Bowlounge, it’s not just the 
bowling balls and pins that are drawing  
in the crowd. Its food sets it apart from 
traditional bowling alley fare. 

Gone is the snack counter with popcorn  
and candy. Instead, there is piping-hot pizza, 
blazing wings and cool drinks served at 
Boston Pizza, which is incorporated into  
the open-concept space. 

The vinyl chairs reminiscent of old-school 
bowling alleys have been replaced by lush 
leather couches. Rich wood booths and tables 
flank the lounge area. A high-end bar creates 
a nightclub vibe on the weekends. A 125-foot 
projection screen shows sports on game days.

With 28 state-of-the-art, 
10-pin lanes, including 
three separate areas for 
private parties, Kingpin 
Bowlounge is the biggest 
bowling venue in the 
Waterloo region. 

“ It’s not your grandfather’s  
bowling alley.”

  MARK BINGEMAN, BINGEMANS
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With more than 75 years of successful event experience, Bingemans has built a hospitality empire 
in the Waterloo region. Its 175-acre entertainment district includes:

• Big Splash, the area’s largest water park 
• FunworX, an indoor family entertainment center 
• Flag Raiders Paintball, a 20-acre, multi-field outdoor playing facility 
• A resort with 450 campsites, located along the Grand River 
• A convention center for meetings and events with more than 50,000 square feet of flexible space 

And the empire will continue to expand. “We’re already mapping the next 27,000-square-foot 
addition — which is top secret,” said Mark Bingeman, president of the entertainment enterprise.

BUILDING A HOSPITALITY EMPIRE

Event space is on the mezzanine level, 
which overlooks the bowling lanes, and an 
enclosed area on the second floor. In addition, 
a 5,000-square-foot outdoor patio is ideal 
for group entertaining. Since its opening, 
corporate functions and banquets have  
been held in these areas. Melloul-Blamey  
even hosted its corporate holiday party  
in the space.

Addressing design complexities

Adding to existing Butler® structures 
presented design complexities that were 
quickly overcome, Shantz said. 

Blueprints for Kingpin Bowlounge called  
for it to be turned 30 degrees away from the 
existing structures. To solve this challenge, 
Melloul-Blamey specified use of a flat roof 
membrane to join the MR-24® roof systems 
of the two facilities with a Butler supporting 
frame. To ensure the roof drained properly, 
Melloul-Blamey incorporated curbs  
and deckings. 

Completing the project during the winter 
months also created minor complications.  
To ensure the facility was opened by 
summertime, the floor slab had to be poured 
in March. But with the frigid temperatures, 
the ground was frozen. Melloul-Blamey 
chose to thaw the ground. Shantz and his 
team suggested an underground hydronic 
heating system, which was installed during 
excavation. This allowed the team to pour  
the floor slabs instead of waiting for the  
spring thaw, which provided ample time  
for the slabs to cure prior to installation  
of bowling lanes in April.

Because Kingpin Bowlounge and FunworX 
were built separately, it also was important 
to create a cohesive look and feel. For 
this reason, Melloul-Blamey specified the 
TextureWall™ wall system for the front 
elevation of the facility. Masonry and curtain 
wall also helped tie the Kingpin Bowlounge  
to FunworX.

Attracting the community

Since Kingpin Bowlounge opened in July 2013, 
attendance has been high. Shantz believes the 
boutique bowling alley is introducing a new 
generation to the sport.

“Kingpin Bowlounge has injected excitement 
into the Waterloo entertainment scene,” 
Shantz said. “The community response 
has been great, and it’s truly becoming an 
entertainment destination.” 

Mark Bingeman (left), 
president of Bingemans, 
and Scott Flannery 
(right), project manager 
at Melloul-Blamey 
Construction Inc., stand 
inside the bowling alley. 
Flannery assisted Jeff 
Shantz, vice president  
of project development  
at Melloul-Blamey, with  
this project.

KINGPIN BOWLOUNGE

Butler Builder®: Melloul-Blamey Construction Inc.
Architect: ABA Architects Inc. 
Size: 33,863 square feet
Butler® Systems: Widespan™ structural system, 
MR-24® roof system, TextureWall™ panel wall  
system, Shadowall™ wall system

“ Often, a bowling alley can 
conjure an image of a dark, 
dingy space with low ceilings. 
Instead, we envisioned a modern, 
comfortable environment with 
plenty of natural light.” 

  MARK BINGEMAN, BINGEMANS
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Building to new heights creates the opportunity for larger projects and profits

Going Bigger in the Bayou

photography by tim mueller photography

Once the engines are complete, they are transported to 
offshore oil rigs and shipyards throughout the Gulf Coast. 

The offshore petroleum industry relies on Louisiana Cat’s 
staff, which includes many highly trained field service 
technicians with offshore experience. They provide 
specialized marine engine services for customers. With 
this highly skilled workforce, Louisiana Cat faces the 
challenge of meeting the needs of the booming industry. 

Industry standard outgrows dealer doors

Over the past several years, the size and scope of 
generators have increased. Modern generators can  
weigh up to 141,000 pounds and can be more than  
20 feet high. Early in 2013, Louisiana Cat decided  

or nearly 100 years, Louisiana’s economic engine 
has been powered by the oil and gas industry. With 
the greatest concentration of crude oil refineries, 

natural gas processing plants and petrochemical production 
facilities in the Western Hemisphere, Louisiana is America’s 
third-largest producer of petroleum and the third-leading 
state in petroleum refining.

Louisiana Cat, founded in 1933, is the official Caterpillar® 
dealer for the state of Louisiana and provides sales, rentals, 
parts and service for Caterpillar equipment and engines 
through 21 locations across the state. 

The facility, located within the Port of Iberia in New Iberia, 
Louisiana, is a design, fabrication and packaging center for 
petroleum and marine electric power generation engines. 

F
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(Left) Modern 
generators, such as 
those manufactured  
in this facility, can 
weigh more than 
100,000 pounds  
and stand more  
than 20 feet high.

large custom doors, which make it easier  
to distribute the packages from the building. 
Brown Builders recommended the Butler® 
Widespan™ structural system, which offers the 
capacity to accommodate building applications 
that require large areas of open-floor space. 

“We have a tendency to start in one direction 
and make changes, and Brown Builders is really 
adaptable to changes,” Hopkins said. “We’ve 
got a lot of confidence in Brown Builders, so we 
follow their lead when they recommend Butler 
building systems.” 

Adapting to changing landscape

With the design in place, Brown Builders faced 
some challenges. First, the site of the new 
Butler facility was occupied by an existing 
facility, and 20,000 square feet of that existing 
building had to be demolished. As a result, the 
remaining space had to accommodate the full 
capabilities of the previously larger building 
— adding immediate pressure to complete the 
new building in a timely manner. 

The second issue centered on the updated flood 
plain levels in the area. Local governments 
increased the flood plains by 2 feet after the 
previous facility was built, so Brown Builders 
worked with the area metropolitan planning 
commission to get a building variance that 
allowed the facility to be built at the previous 
flood plain. This variance was crucial because 

the height and lift limitations of its existing 
port facility were preventing it from making 
engine and generator packages large enough 
to service off-shore wells so a new facility  
was essential. 

“Our existing facility couldn’t accommodate 
the change in scale,” said Hardy Hopkins, 
facility manager, Louisiana Cat. “Larger 
projects are good for business, so we had  
to make a change.”

A builder relationship continues

Louisiana Cat turned to an old friend in  
Brown Builders Inc. Brown Builders, a 40-
year Butler Builder® based in Bossier City, 
introduced design-build to Louisiana in the 
1970s. It maintains a national reputation  
of expertise in construction management,  
design-build and commercial construction. 
The Caterpillar dealer and Butler Builder 
have a long and prosperous association 
dating back to 1981. For more than 30 years, 
Brown Builders has provided design-build and 
construction services for many Louisiana Cat 
projects throughout the state. Brown Builders 
again got the call when Louisiana Cat needed  
to expand. 

“Louisiana Cat is a great company that 
serves a huge industry in Louisiana,” said 
Kristen Brown, president, Brown Builders. 
“We enjoy reconnecting with them on new 
projects. Strategic business relationships 
such as this have driven our business for 
over four decades.”

Strength in design

The new Port of Iberia facility called for a 
24,000-square-foot building featuring two 
100-ton cranes to handle the lift capacity for 
generator build and packaging processes. 
The building features 60-foot ceilings and 

“ The new facility allows us to meet industry demands and grow  
our business. We love the building and can’t wait to work with  
Brown Builders and Butler again in the future.” 

  HARDY HOPKINS, LOUISIANA CAT

LOUISIANA CAT  
POWER SYSTEMS  
HEADQUARTERS

Butler Builder®: Brown Builders Inc.
Architect: Aillet, Fenner, Jolly & McClelland, Inc. 
Size: 24,000 square feet
Butler® Systems: Widespan™ structural system, 
MR-24® roof system, Butlerib® II wall system
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The 24,000-square-foot expansion will help meet demand for larger generators to fuel Louisiana’s oil  
and gas industry.

GOING BIGGER 
IN THE BAYOU

“ Brown Builders are all about efficiency.  
From assembly to installation, the process  
is rapid and the buildings are high quality.”  

   HARDY HOPKINS, LOUISIANA CAT

Brown Builders Inc. had a great year in 2014 and sold more than 1 million square feet of  
Butler® buildings. This feat earned Brown Builders the Butler Manufacturing™ North America 
Volume Builder of the Year award during the annual sales meeting held in Nashville, Tennessee.  
In addition, Brown Builders was named the Butler Builder® of the Year.

A BANNER YEAR  
FOR BROWN BUILDERS
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Brown Builders Inc. helped Louisiana Cat construct a recent expansion in 
just seven months, which helped minimize the impact on Louisiana Cat’s 
production schedule.

Louisiana Cat had to obtain a special variance from its local government 
because of changes to flood plain regulations. The variance ensured the  
new facility would align seamlessly with the existing building.

the design called for the new facility to  
attach to the remaining portion of the  
pre-existing building. 

Brown Builders also proved valuable when 
it came to supplying electricity to the new 
facility. Louisiana Cat had to change its 
transformer to increase the electric capacity 
of the new building. Brown Builders worked 
closely with a local electric company to 
provide the proper pad to locate and tie  
the electricity into the building.

Familiarity drives efficiency

To accommodate the expedited building 
schedule, Brown Builders hired an erector 
familiar with Butler Building Systems, adding 
financial and schedule efficiencies.

“Brown Builders are all about efficiency,” 
Hopkins said. “From assembly to installation, 
the process is rapid and the buildings are  
high quality.”

In the end, the build process was completed in 
seven months. Louisiana Cat now operates its 
engine and power generation packaging process 
in a tall building featuring lift capabilities that 
more than meet the company’s needs. 

“The new facility allows us to meet industry 
demands and grow our business,” Hopkins 
said. “We love the building and can’t wait to 
work with Brown Builders and Butler again in 
the future.”

Brown Builders, a Butler Builder since 
1974, credits the Louisiana commercial 
construction partners who helped it do  
such large business in 2014. Brown Builders 
is most proud of being a Louisiana company 
hiring Louisiana people to provide building 
solutions and to take care of the construction 
needs of large projects that might otherwise 
go to out-of-state companies. 

“ We’ve got a lot of confidence in Brown Builders, 
so we follow their lead when they recommend 
Butler building systems.”  

   HARDY HOPKINS, LOUISIANA CAT
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photography by ChaD JaCkson photography

s the largest manufacturer of doors, door openers 
and loading dock equipment outside the United 
States, Hörmann is known worldwide as a leader 

in door technology. The family’s name is synonymous with 
brand-quality products covering a wide range of doors 
for residential and commercial applications. Operated by 
the third and fourth generation, the grandson and great-
grandsons of the company’s founder, Hörmann is proud  
of its reputation as an industry leader.

A
Facility design considerations drive improved production line

Door Manufacturer 
Opens Doors for Growth

While planning construction of the new manufacturing facility 
for Hörmann, the Steinhagen, Germany-based manufacturer 
identified an opportunity to improve the efficiency of its 
production line. The main design improvement allowed 
Hörmann to transition to straight-line production — the 
traditional means for assembly line production in which 
all parts being assembled are strategically aligned and the 
product moves down the line from one station to the next  
until it is completely assembled.
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(Above) Butler provided wall panels in a custom color so the latest Hörmann 
facility in Pennsylvania would match its counterparts in Europe. The bright 
blue and orange design is a signature look for the garage door manufacturer.

Success-driven facility expansion

In 2012, Hörmann had outgrown its  
U.S. manufacturing facility in Leetsdale, 
Pennsylvania, and the limitations were 
holding back the business. The company  
had doubled its production output over  
the previous three years and needed a  
new building to accommodate growth. 

Hörmann sought a state-of-the-art facility 
to boost production efficiency by using a 
streamlined layout. The new facility also 
needed to provide office space, allow for 
expansion and have a style that reflected the 
aesthetic standards of the Hörmann name.

Future expansion  
drives builder selection

Dynamic Building Corporation in Warrendale, 
Pennsylvania, recommended a Butler® 

HÖRMANN MANUFACTURING FACILITY

Butler Builder®: Dynamic Building Corporation 
Architect: Pfaffmann + Associates, PC 
Size: 68,000 square feet
Butler® Systems: Widespan™ structural system, MR-24® roof system,  
ThermaLiner™ insulation system, SunLite Strip™ daylighting system,  
Butler Thermawall™ fineline wall system

“ The benefits driven by the relationship between 
Dynamic Building and Butler helped accelerate 
everything from the planning phase to the build, 
and we appreciated knowing Butler’s expertise 
was a phone call away.”

   DR. MARK HALEY, HÖRMANN
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building system for Hörmann. Dynamic 
Building, a Butler Builder® with more than 
60 years of commercial building experience, 
is one of the largest general contractors in 
Pennsylvania. Given the expansion flexibility 
of Butler buildings and the loads its structural 
systems can handle, Hörmann selected Butler 
based on Dynamic Building’s suggestion, 
commencing the design process.

“Dynamic Building presented a plan for a 
great building that would meet our needs,” 
said Dr. Mark Haley, president, Hörmann. 
“With Butler, we were able to look to the 
future and construct a building that could 
take future investments into consideration.”

Maintaining the Hörmann brand

Dynamic Building teamed up with a local 
Pittsburgh architect as well as a German 
architect, representing Hörmann’s corporate 

“ With Butler, we were able to look to the future and construct a 
building that could take future investments into consideration.” 

   DR. MARK HALEY, HÖRMANN

Employee comfort was an important consideration throughout the facility planning process.  
The new building is designed so natural light floods the office areas.

requirements, to transfer the design to  
the U.S. This included adding insulation  
for the roof and wall panels beyond the local 
building codes, and a diligent separation  
of scrap waste at the build site to achieve  
LEED® certification. 

Given the strong ties between Hörmann and 
its headquarters in Germany, it was important 
to integrate corporate branding into the 
design. Specifically, Butler provided external 
building panels in a special Hörmann blue 
to meet brand standards, pairing them with 
Hörmann offices, which were decorated in 
orange, while also keeping with the Hörmann 
corporate identity. 

“It really stood out that Butler was able to 
get a special color panel for us,” Haley said. 
“Hörmann blue is a very distinctive blue color, 
and we appreciate the effort Butler made to 
help us represent our brand.”

DOOR MANUFACTURER
OPENS DOORS FOR GROWTH
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A bright future

Hörmann aimed to provide a pleasant 
working environment for its employees, 
providing showers on-site for those who 
choose to exercise during their workday.  
So, Dynamic Building built shower facilities 
into the design to benefit employees. 

Hörmann focused on creating a bright and 
pleasant work environment for its employees. 
The SunLite Strip™ daylighting system offers 
increased daylight for employees in addition 
to windows for each office. The daylighting 
system provides so much light, in fact, that the 
production system essentially runs throughout 
the day without additional lighting. 

“We made daylighting recommendations 
to meet the vision for the great working 
environment outlined by Hörmann,” said 
Bill Kronstein, director of construction for 
Dynamic Building. “It’s great that Hörmann 
anticipates financial savings due to the 
reduced need for electrical output and that 
their employees have a better place to work  
as well.” 

Builder relationships drive efficiency

Throughout construction, communication was  
a key factor to streamlining the building process. 
Dynamic Building kept in close contact with 
Butler Manufacturing™ to ensure delivery 
times were met as the build progressed over 
12 months.

“The benefits driven by the relationship between 
Dynamic Building and Butler helped accelerate 
everything from the planning phase to the build, 
and we appreciated knowing Butler’s expertise 
was a phone call away,” Haley said. 

Using a Butler® building system and diligently 
disposing of scrap waste throughout construction 
helped Hörmann achieve LEED® certification for  
its Burgettstown, Pennsylvania, facility.
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Straight line to profit

In the new manufacturing facility, loading and 
unloading materials for shipping and receiving 
is much improved. When a truck arrives at 
the facility, it waits outside until a custom 
Hörmann high-speed door opens. Once trucks 
pull into the building, the automatic door 
quickly shuts. Materials are either loaded 
or unloaded via crane directly onto the 
production line — reducing transport time 
and effort during the process. Once loading 
or unloading is complete, another high-speed 
Hörmann door opens at the end of the line, 
allowing trucks to exit. 

Between the truck entry and exit points, the 
straight production line maximizes efficiency. 
The high-speed Hörmann doors at each end of 
the line increase energy efficiency by limiting 
exposure to the outside elements during 
harsh Pittsburgh winters — an advantage 
of implementing your own product in your 
facility design.

“The building is designed as Phase 1, but we 
can, and will, move to Phases 2 and 3 with 
Butler as we grow,” Haley said. “Thanks to 
the Butler building system, that expansion 
process will be consistent, efficient and 
provide good value for the cost.” 

It’s time to think about buildings as business decisions. That starts by identifying the total cost of 
ownership (TCO). TCO factors in costs for initial design and construction, operating expenses, 
energy expenses, maintenance and the building’s life cycle.

Decisions that prioritize short-term cost savings may not pay off in the long run. In fact, 90 percent 
of the total cost of a building occurs after construction. Butler Builders can show you how you can 
help minimize future operating expenses by thinking long-term when making building decisions.

FUTURE-PROOF YOUR BUILDING

“ It’s great that Hörmann anticipates financial savings due to the 
reduced need for electrical output and that their employees have  
a better place to work as well.” 

   BILL KRONSTEIN, DYNAMIC BUILDING CORPORATION

DOOR MANUFACTURER
OPENS DOORS FOR GROWTH

The SunLite Strip™ daylighting system efficiently illuminates the production area, so Hörmann employees 
rarely need to turn on the electrical lights.
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Driven to Be the Best 
One of New York’s most iconic brands creates a new hub

photography by ChaD JaCkson photography
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The Hampton Jitney is known for luxury. 
This unorthodox approach for a shuttle 
company propelled the business to success. 
The passenger experience feels more like 
first-class air travel than a bus ride. On-board 
hosts offer snacks and water, and talking on 
your cellphone is strictly verboten. 

The luxury motor coaches are custom-made 
vehicles with special seats and unique 
interiors that offer passengers additional 
climate control options and a more 
comfortable ride than a standard coach bus.

Driving expansion

When it was time to construct a new terminal 
and maintenance facility in Calverton, a 
hamlet on the northeastern side of Long 
Island, only the best would do. The new depot 
and maintenance terminal was envisioned as 
the centerpiece of Hampton Jitney’s expanded 

t all started in 1974. Gas was short and 
“Hooked on a Feelin’” dominated the 
radio waves. Little did ad man-turned-

entrepreneur Jim Davidson know what a 
mark he would leave on the Hamptons, one 
of New York’s most elite areas, famous for 
its wealthy residents and seaside location, 
when he launched a small shuttle service, 
affectionately known as Hampton Jitney®. 

During its first summer, Hampton Jitney 
operated out of an old potato farm. It had a few 
General Motors® vans that carted beachgoers 
and their bikes up and down the different 
communities, known as hamlets, that make 
up the Hamptons. Within a year, the business 
grew to shuttle passengers from New York City 
to the east end of Long Island. Today, Hampton 
Jitney is one of the area’s most iconic brands, 
cemented as an indispensable piece of the 
region’s culture with references in popular  
TV shows and movies.

I

DRIVEN TO
BE THE BEST
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“The SunLite Strip is fantastic. They let so much light into the parts 
room, we don’t have to have the lights on. They will certainly pay 
for themselves in the future. If I could change something about this 
facility project, I would have added more.” 
  GEOFFREY LYNCH, HAMPTON JITNEY

(Left) More than  
1,000 customers per 
day will pass through 
the newly constructed 
Calverton terminal 
during Hampton Jitney’s 
peak season.

service in the North Fork area of Long Island. 
During peak season, the terminal would serve 
1,000 customers per day.

“We did our research before embarking on 
this project,” said Geoffrey Lynch, president of 
Hampton Jitney. His family bought the business 
from Davidson in the late 1980s, and Lynch 
held a variety of positions there, from host 
to accountant, before taking the helm in his 
current role.  

“We visited terminals in Quebec and Nashville, 
and we had more than 40 years’ worth of 
knowledge we applied when planning the new 
terminal,” Lynch said. “The building process, 
which took about 18 months, was the easy 
part. We worked with Radon Construction, a 
Butler Builder. They were easy to work with, 
flexible and willing to work within our time 
frame. Our project manager, Craig Plansker, 
was really dedicated to this project — he 
basically became a Hampton Jitney employee 
while he was here.”

Construction would have moved even faster, 
but a harsh winter and extensive earthwork 
required an extended project schedule. 

Putting experience to work

Throughout the design-build process, Lynch 
collaborated with Radon and the architect to 
bring his vision to life.

“We established a close working relationship, 
right from the get-go,” said Craig Plansker  
with Radon. “Geoff had a vision and was 
looking for a firm that could bring his vision  
to life efficiently.”   

Lynch and his team had specific ideas 
to maximize the functionality of the new 
facility, such as avoiding columns inside 

the maintenance shop. The logic is simple: 
An interior space riddled with structural 
supports makes it harder for the motor 
coaches to maneuver. 

The Widespan™ structural system was just 
the solution Hampton Jitney required. The 
ability to provide virtually unlimited flexibility 
with regard to building width, height, roof 
slope and exterior finish allowed Lynch 
and his team to achieve the aesthetic and 
functionality they wanted.

“It was surprising that we could create a roof 
span without supports,” Lynch said. “Our shop 
is a wide-open span, which, for us, is a luxury.”

The new facility encompasses seven 
maintenance bays and a wash bay, without  
any interior support columns. With this 
design, the company was easily able to fit  
10 vehicles inside its structure last winter  
to protect them from the weather.

In addition, Lynch and his team knew a weather-
tight roof would be critical, so they opted for 
the MR-24® roof system. The double-lock seam 
on an MR-24 roof creates a true monolithic 
weather-tight surface. Staggered panel splices 
and roof curbs with interior fasteners also help 
virtually eliminate roof leaks.

HAMPTON JITNEY —  
CALVERTON TERMINAL AND 

MAINTENANCE FACILITY
Butler Builder®: Radon Construction Corp.
Architect: Stromski architecture, p.c. 
Size: 50,627 square feet
Butler® Systems: Widespan™ and hybrid  
structural systems, MR-24® and VSR II™ roof  
systems, Shadowall™ wall system, SunLite Strip™ 
daylighting system
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A wide-open expanse, such as that provided by the Widespan™ structural system, allows the massive 
Hampton Jitney motor coaches to easily maneuver inside the maintenance depot and wash bay.

Butler hybrid building solutions deliver both the advantages of building systems and the  
design flexibility typically afforded by conventional building methods. A hybrid approach  
includes components that help connect the Butler® products with conventional products —  
from the structural frames to the walls to the roof panels.

A hybrid option may be the best fit when:

• A facility requires multiple stories or a mezzanine 
• The plan calls for conventional wall systems, such as masonry or concrete 
• A portion of the roof will use membrane roofing materials designed for metal decks 
• The architect designs an off-module layout 

WHEN TO USE A BUTLER  
HYBRID BUILDING SOLUTION

DRIVEN TO
BE THE BEST

“It was surprising that we could create a roof span without supports. 
Our shop is a wide-open span, which, for us, is a luxury.” 
  GEOFFREY LYNCH, HAMPTON JITNEY
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Along with maintenance and passenger areas, 
the new Hampton Jitney terminal houses updated 
office space.

Charlie Errigo (left), Craig Plansker (center)  
and Raymond Abruzzese (right), all of  
Radon Construction, stand next to one of  
Hampton Jitney’s famed motor coaches.

“We’ve heard from people  
who were surprised to learn  
that the Calverton Terminal is a 
metal building. It’s opened their  
eyes to the design possibilities 
and flexibility available with  
Butler building systems.” 
  CRAIG PLANSKER, RADON CONSTRUCTION CORP.

“The clearspan approach for 
the maintenance and shop 
storage areas was a perfect fit. 
We needed a solution that could 
marry it with the two-story office 
area and allow for multiple 
different metal roofing systems.” 
  CRAIG PLANSKER, RADON CONSTRUCTION CORP.

“We have a flat roof in our South Hampton 
facility, and we cope with roof leaks on a 
regular basis,” Lynch said. “We knew we did 
not want to deal with this issue in the new 
building. Radon also recommended the MR-24 
system for heating and cooling efficiency, and 
we took their recommendation.”

The maintenance bays and parts room both 
feature the SunLite Strip™ daylighting system. 

“The SunLite Strip is fantastic,” Lynch said. 
“They let so much light into the parts room, 
we don’t have to have the lights on. They will 
certainly pay for themselves in the future. If 
I could change something about this facility 
project, I would have added more.”

Marrying form and function

Along with the functionality, Lynch needed 
the facility to deliver the visual appeal 
his elite clientele expect. Butler’s hybrid 
structural system allowed for efficient 
integration between the maintenance 
facility’s Widespan structural system and 
the multistory passenger and office areas. It 
also opened the door for additional design 
elements, such as varying roof slopes.

“The clearspan approach for the maintenance 
and shop storage areas was a perfect fit,” 
Plansker said. “We needed a solution that 
could marry it with the two-story office area 
and allow for multiple metal roofing systems.”

The end facility has both a conventional 
exterior as well as a systems construction 
exterior. It includes the VSR II™ architectural 
roof system in addition to the MR-24 roof.

“We’ve heard from people who were surprised 
to learn that the Calverton Terminal is a metal 
building,” Plansker said. “It’s opened their 
eyes to the design possibilities and flexibility 
available with Butler Building Systems.”

With the new facility in place, Lynch has 
the space he needs to keep facilitating his 
company’s growth. But now he faces a new 
challenge: “All my drivers are fighting to be 
based out of Calverton,” he joked. 
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Famed first-class motor coach company 
Hampton Jitney rolls into a new era of 
luxury with its latest terminal.


